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CURRENT STATE AND PROSPECTS OF INTERNET MARKETING DEVELOPMENT IN
THE AGE OF THE COVID-19 PANDEMIC

Y cmammi pozenauymo cywacmuii cman ma NEPCHEKMUHI HANPAMKU po36umky Inmepnem
mapxemuney 6 enoxy nanoemii Covid-19. Buznauerno, wo opeanizayii piznux cgpep Oiznec cepedosuwa
He 3aledCHO 8i0 IX po3Mipy 6UMYWleHI nepexooumu y GipmyaivHy NIOWUHY B6€0eHHS CBOEL
disnbHocmi, abu He empayamu KOHKYPEHMHI NOo3uyii Ha puuky i Oyoysamu 00820Mpusai
napmuepcobKi 83AEMOBIOHOCUHU 3 KOHKYPEHmamu ma 6 NoGHill Mipi eionogioamu nompebam i
OUIKYBAHHAM  CNOJNCUBAYIB, AKI OilbWl AKMUGHIWE BUKOPUCMOBYIOMb YUPDPOGI MEXHONO02I].
Buznaueno, wo napa3zi navlakmyanbHiuumu ma HavegekmusHiuumu incmpymenmamu 6 Inmepnem-
NPOCMOpPI 868ANCAIOMbCA: KOHMEKCMHA, mapeemosana, bauwepua pexnama, SEO-onmumizayia, SMM
ma E-mail-pozcunka. /[ocniosxceno 2on06wni kpumepii oyiHku eghekmusHocmi incmpymenmie Ilnmepuem-
Mapxkemuney ma 3’1C08aH0, WO HAPA3i 3a BUSHAYEHHAM MAPKEmMOo102i8 Ci0 Npudiisimu 0coousy yeazy
PIisHIO KOHBepCii ma eapmocmi i0i6, WUEUOKOCI HACMAHHS eeKmy 1l MONCIUBOCMI 11020 30epedceHH s
Ha Mpueanutl mepmin, HeoOXiOHOCmi 8UMpam 4acy Ha pe2ynsapHi 0ii no pobomi 3 iHCMPYMeHmMOM ma
MOACTIUBOCMI NIOBUUUMU HAUOIILW 8I0CMAlOYULl NOKA3HUK 8 pobomi 3 ayoumopicio. [Ipoananizoeano
cnocobu onmumizayii nionpuemcma pizHux cghep OisibHocmi, Ki AKMUBHO NOYATU NEPexoOUumu 6 on-
line 1 poszsusamu kananu Inmepnem-npocysanmus, 3 akyenmom Ha SMM ma e-mail pozcunxku 6
3anexchocmi 6i0 cumyayii Ha pumky. Takooc ni0 wac 00CHiONCeHHs BUOKPeMAEHO mpu cgepu 3a
NPOOYKMUBHICMIO AKI NOMIMHO 3A3HAIU 3MIH 8 Nepiod nanoemii i 6HeCu KOPeKmMUBU 8 C80i aKKayHMU.
Pexomenoosano cmpameeiuni eexmopu po3eumky MapKemuHe080i AKMUBHOCMI I 8NPOBAOI’CEHHS



incmpymenmie Inmepnem - mapkemuHey 6 OiIbHICMb NIONPUEMCME Mano20 Oi3Hecy, AKI 3a3Hanu
empam 3a 4ac naHoemii.

The aim of the work was to investigate the theoretical and applied aspects of strategic vectors of
business development in the country using Internet marketing tools in the era of the David-19
pandemic. A set of methods was used to solve the set tasks: monographic; analysis and synthesis;
abstract-logical; theoretical generalization and comparison; structural and logical, expert assessment,
etc. The article stipulates that organizations of different spheres of business environment, regardless of
their size, are forced to move to the virtual plane of their activities in order not to lose competitive
position in the market and build long-term partnerships with competitors and fully meet the needs and
expectations of consumers. more actively use digital technologies. It is determined that currently the
most relevant and effective tools in the Internet space are: contextual, targeted, banner advertising,
SEO-optimization, SMM and E-mail-distribution. The main criteria for evaluating the effectiveness of
Internet marketing tools are studied and it is clarified that currently, according to marketers, special
attention should be paid to the level of conversion and cost of leads, speed of effect and possibility of
its preservation for a long time. and opportunities to increase the most lagging performance in the
audience. The methods of optimization of enterprises of different spheres of activity, which actively
began to switch to on-line and develop Internet promotion channels, with an emphasis on SMM and e-
mail distribution depending on the market situation, are analyzed. It is substantiated that the fall in
demand allows for the possibility of reducing the cost of active advertising, but encourages the
creation of a resource cushion for a quick start after the crisis. Thus, marketing resources were
proposed that can be actively used in the long run, which will increase the return on investment in
marketing and review the channels of product promotion. Also, the study identified three areas of
productivity that have changed significantly during the pandemic and made adjustments to their
accounts. Strategic vectors of development of marketing activity and introduction of Internet marketing
tools in the activity of small business enterprises, which suffered losses during the pandemic, are
recommended.

Kntouosi cnosa: Inmepnem-mapkemune; Oi0HCUMAnizayis; MapKemuHeo8i iHCMpyMeHmu; KOHMeHm,
SEO-onmumizayia; coyianvHuli Mmedia Mmapkemuue;, iHpopmayiini mexHonoeii; iHcmpymenmu
Iumepnuem npocmopa.

Key words: Internet marketing; digitalization;, marketing tools; content; SEO-optimization; social
media marketing; information technology, Internet space tools.

IocranoBka npodJemu. Ilig yac mangeMii BUMyIIeHa {30M411isS Ta MPUCKOPEHA MiKUTANI3amis chopmyBamn y
KOPHCTYBadiB HOBI 3BHYKH BUKOPUCTAHHS [HTepHETY, a BIACHUKH OpraHi3aIliif 3MyIIeHi Oy/Iu neperiaaHyTH i mepedyayBaTi
cTpaTerito BeneHHs Oi3Hecy. Hapasi iHdopMariiiHi TeXHOJOTii Ta CTPIMKHH pPO3BUTOK JCBAWCIB, BUTBHHHA JOCTYH IO
rI00aTbHOT MepeXKi IBISAIOTHCS TOJIOBHUMH (haKTOpPaMU BILIHBY Ha (popMyBaHHS MapKETHHTOBHX TEHJCHIIIN MaifOyTHBOTO 1
€ aKTyaJIbHOI0 TEMOIO Cy4YacHHX peanid. MapkeTWHr MaiOyTHbOTO 3aCHOBaHMH Ha TOMY, IIO 3aCOOM IHHOBAIIHHMX
TEXHOJIOTii 3aiiMaroTh NEHTpalbHE MicIe y B3a€EMOBIJHOCHHAX MPOJABEIb-CIIOKUBAY. |HTEpHET-MapKeTHHI Ta HOTO
PO3BUTOK B YKpaiHi Ma€e JOCHTh BICOKI NEPCICKTHBU OCKITBKH B YMOBaX ChOTOJICHHS JO3BOJISE 3aTy4aTH HOBHX KIIIEHTIB
Ta 30epiraTy CTapyx 3a paxyHOK HOIYJSIPHUX cepeJl KOPUCTYBAYiB 1 JOCTYITHUX Ul YCIIITHOTO (hYHKIIOHYBaHHS 1 poOOTH
mianpuemMcTBa cepiciB Google.

AHasi3 ocraHHix gocaizkeHb i myOgikamiii. [IutanHs [HTEpHET-MapKeTHHrYy € MpPEIMETOM HayKOBHX
JOCII/PKeHb 0araTboX BITYM3HSHUX Ta 3apyODKHHX BueHHMX. OcoONHBY yBary TEOPETHYHOMY 3MICTY Ta HpPaKTUYHHUM
MUTAHHA PO3BUTKY InTepHeT-MapKkeTUHTY B Vxpaini TIPUAITHIH TaKi BITUM3HSHI HayKOBIIi:
banabanosa JI.B., bama6anosa [.B, Xomon B.B. [1-2], Jymuunceka H.I., Cxuema I'.B. [3], Jo6penko O.O. [4], Kopmzas
H.P. [5], Kyrenosa B.O. [6], JlutoBuenko [.JI. [7], Oxnannep M.A., Pomanenko [8], CemenoBa A.B. [9], Ycnencokuii 1.B.
JlocmipKkeHHSIM TEHCHIIIA PO3BUTKY BIpTyalbHOT €KOHOMIKM Ta MUTAHHAM (QOPMYBAaHHSA W CHENU(IKH MapKETHHTY B
IHTepHeT-IpOocTOPi MpHUcBsueHo npari Apmctponra I', Kotnepa ®. [10], Xencona V., Xaptmana A., Eanca J[x. Ta iHIIi.

IocranoBKka 3aBAaHHA. MeTOI0 CTATTI € ONmiHKA CyYacHOTO CTaHy i JOCHIIKCHHS CTPATETiYHUX BEKTOPIiB
PO3BUTKY IiANPUEMHUITBA B KpaiHi 3 BUKOPUCTAHHAM IHCTPYMEHTIB IHTepHET-MapkeTHHTY B yMoBax manaemii Covid-19.



[TpexMeToM OCTIIKEHHS BHCTYIMIA TCOPETHYHI Ta NMPHKJIAIHI aCleKTH MPOIECY PO3BUTKY IHTepHeT-MapkeTuHry. J{is
BUPILICHHS MOCTABJICHUX 3a/1a4 3aCTOCOBAHO KOMIUIEKC METOiB: MOHOTpaidHUI; aHAIli3 1 CHHTE3; aOCTPaKTHO-JOT1UHHIA;
TEOPETHYHOTO y3arajlbHEeHHs Ta MOPIBHIHHS; CTPYKTYPHO-JIOTIUHH, €KCIIEPTHOI OL[{HKHU TOILIO.

Buxsag ocHoBHOro Matepiany gociifxenns. [ o6anbHe CHIOBUTPHEHHS €KOHOMIYHOTO 3POCTaHHS, ITOB’ A3aHE 3
enoxoro mauaemii COVID-19 mae Ge3mocepenHiii BIUIMB HAa PO3BUTOK [HTepHET-MapKeTHHTY. B pesynbTarti Toro, mio
MUTBHOHHM JIFOZICH Mepenutn Ha caMOi30JIILII0 Ta BiJIAICHUH PeXUM poOOTH, ab0 K 30BCIM MO30yIHCS poOOYHX MicLb, Y
3B’S3Ky 31 CKOPOUCHHSM IIAIPHEMCTB MajJoOro Ta CEpeIHBOTO Oi3Hecy, CYTTEBO BHPOCIO BUKOPHUCTAHHS EIEKTPOHHUX
3ac00iB KOMYHIKallii, a sk pe3yapraT — IHTepHeT-MapkeTuHry [11]. KopucryBaui akTHBHO MOYany LiKaBHTHUCH ycima
BUIaMU JIOCTaBKH (3 on-line 3aMOBJIeHHAM), on-line HaBuaHHsI, on-line mocayry, on-line TOPriBis Ta on-line po3Bary.

3 rno6anbHUM PO3BHTKOM i1H(OPMAIIMHUX TEXHOJOTIH, HOCTYIHICTh IS KOXKHOI JIIOAWHH CMapTQOHIB Ta
TUTAHIIETHUX KOMIT IOTEPiB, 3pOCTaHHAM BiJICOTKY HAaceJeHHS, KOTPE aKTHBHO KOPHCTYETHCS MOOUTBHUMHU TPHCTPOSMH Ta
MK mrs xomyHikamii Ta momyky Oyab-skoi iHGopmarii B Mepexi iHTepHET, BHPOOHMKH Ta JHCTPUO IOTOPH CIIIOM 3a
npoBaiiiepaMu cepr MOCIYTr MOYalTd aKTUBHO 3aCTOCOBYBAaTH TEXHOJIOTIi IHTEPHET-MAapPKETHHTY U1 30yTy MpOIyKIil.
JouinpHO 3ayBaXKMTH, IO paHillle yBara NPUALBUIIACE TaKMM IOPOTMM MapKeTHHIOBMM IHCTPYMEHTaM, SK PO3BHTOK Ta
MIPOCYBAHHSA IHTEPHET-CAHTy, HOCTIIPKECHHS PUHKY (KOHKYPEHTHOTO CEpEIOBHINA, TOBAPiB Ta CIIOKUBAYIB), CTBOPECHHS Ta
SEO-mpocyBaHHS iHTEpHET-MarasuHiB, TO MO Mipi 3pOCTaHHS KOHKYPEHINi B iHTEPHET-MPOCTOPI AKIIEHT BHPOOHHKAMH
Hapasi MepeHeceHo B cepy COIiaTbHUX MEPEeX Ta BIpyCHOTO MapKETHHTY.

HaifakTyarsHIIIMMHU IHCTpYMEHTaMH B [HTEpHET-IIPOCTOPI Ha CHOTO/IHI BBAYKAIOTHCSL:

- KoHTeKcTHa pekiama (Google Adwards);

- tapreroBana pexiama (Facebook, Instagram, YouTube);

- OaHepHa peKiama;

- SEO-ontumizanis (IpocyBaHHS B MONTYKOBUX CHCTEMaXx);

- SMM (Social Media Marketing — mpocyBaHHS B COIIaIEHIX MEpPEkax);

- E-mail-po3cuika.

3MIHUIUCh I MOTNIAAM iHTEpHET-MapKeTOoNoriB Ha (YyHKIIl caifiTy i kaHamiB Horo mpocyBaHHS. ['0mOBHHMHI
KPHUTEPisIMH OI[iHKH iHCTPYMEHTIB iHTepHET-MapKETHHTY CTAJH:

- BUTpaTH (piBeHb KOHBEPCIi Ta BAPTICTh JiAY);

- TPUBAJICTH (IIBUAKICTh HACTaHHS e(eKTy i MOKIMBICTH HOTO 30epe)KEeHHS Ha TPUBAIHN TEPMiH);

- CHCTeMHICTh (HEOOXiTHICTh BUTPAT Yacy Ha PETYIApHI Aii 10 poOoTi 3 iIHCTPYMEHTOM);

- HIJTHOBUH MOKA3HUK (MOMJIMBICTD iABHUIITUTH HAHOUIBIN BiZICTAIOUHI TIOKA3HUK B pOOOTI 3 Ay AUTOPI€EI0).

MManmemis COVID-19 BHecna cyTTeBi 3MiHH y BCi C)epy €KOHOMIKH, BHKIMKABIIN CTAarHAIIO Ta CIaj] OTHUX
CerMEHTIB Ta 3picT B IHmMUX. HaWOINBII CHJIBHO MOCTPAXAATH: TYPHUCTHYHHUIN Oi3Hec, OpOHIOBAHHS AamapTaMEHTIB;
rotensHO-pecTopannuii (HoReCa) 0i3Hec; po3apiOHa TOPTiBIS HEMPOAYKTOBOI TPYyMH; IMIOPT B pi3HHX cdepax;
pexnaMHuH Oi3Hec; 0CBiTa; iBeHT-013HeC; cdepa po3Bar i mociyr; okpeMi B2B Hanpsamm.

[MagiHHS TONMUTY AOMYCKA€ MOXJIMBICTH 3HIIKEHHS BHUTPAT HAa aKTUBHY peKJaMy, ajie CTHMYIIOE€ CTBOPEHHS
pecypcHOi MOAymKH AIs OUCTPOTO cTapTy micis kpm3u. MoBa iine mpo MapKeTHHIOBI pecypcH, sIKi MOXKHA aKTHBHO
BUKOPHUCTOBYBaTH B JOBTOCTPOKOBIH IEPCHEKTHBI, TOOTO MOMXIMBOCTAX JUIA MiABHIICHHA pIBHA pPEHTA0ENIbHOCTI
IHBECTHII B MAPKETHHT Ta MEPEeryIAay KaHAIB IIPOCYBaHHS TOBapY:

- OHOBJICHHSI CalTy;

- OHOBJICHHSI Ta CTpaTEeTiuHMI 3a1ac KOHTEHTY ;

- OHOBJICHHS TPOAYKTOBUX JIHIHOK B 3aJeKHOCTI BiJ 3MIHUBIIUXCSA BIOAOOAaHL ayauTOpii Ta 3
BpaxyBaHHIM IIOCIA0JICHHS KOHKYPEHTIB Ta IX HIII;

- MIBUIICHHS SKOCTI TPOMYKINii, OCKIIBKH MICIsI 3aBEepIICHHS Mepiony pelecii, 3BMYHa BapTiCTh NPHU
BHCOKIH SKOCTI MPOIYKIIii Oy/e mepeBaroo;

- ¢oxyc Ha iHCTpyMEHTaxX MiJBUIICHHS IOBIpH, KOMYHIKamii Ta MpOrpaMu JIOSIBHOCTI, MO0 yTpHUMAaTH
ayAWUTODIIO, IKa B IIEPio]] KPH3H Mae Jac AN OIIbII PeTeIbHOTO BUBUCHHS abTCPHATHB.

Bci ramy3si ekoOHOMIKH Ta chepu MOCIyT, KOTPi MPOAOBKYIOTh (PYHKIIOHYBAaTH, aKTUBHO ITOYAIH IIEPEXOUTH B ON-
line 1 po3BUBATH KaHAJIH IHTEPHET-MPOCYBAaHH, 3 aKIeHTOM Ha SMM Ta e-mail po3cmwiku. B 3anexHOCTI Bil cuTyanii Ha
PHHKY ONITHMI3yIOThCS I TOCTH BUPOOHHUKIB.



*0CBiTHI NoCTH;
PMHOK 3|'|3X0.D.|4TbCF| V *(e3KOLITORHA KOPUCHA IHGOpPMAaLLIA (LLe MOMXIUBICTL

3a Henalqi BCTAaHOBUTH KOHEKT 3 KNIEHTOM, CTaTH "CBOIM").

*MOLLYK Ta aKTHBHW I NPOAANK TOro, WO MOXHA NPOAATH BHe
3apaz;

*aKLLEHTYBaHHA YBark NOKYNLA A0 THX TOBAPIB, AKI MOMYTh
NOMEruUTH HUTTA B CaMOi30N ALLil.

PuHOK B cTaHi
NpobyaKeHHA

*OCBITHI NOCTH;

PMHOK I'Iepexo,D,MTb B *0e3KOWTOBHA KOPH CHA iHGOpMaLLA.
on-line

*CrelnponosuLLii;

PuHOK B eTani eaKuji.
NPOLUBITaHHA Ta 3P0

Puc. 1. MapkeTnHroBi Kpoku BupooHuKkiB B SMM

B mepion 9acTKOBOI caMOi30JAMil CIIOCTEPITaeThCS 3MiHA aKTHBHOCTI YKpaiHIiB B Mepexi. HaceneHHs wacrime
MoYany IiKaBUTHCh HOBHMHAMM Ta HAaBYAaTHUCS OH-JNAWH (JEKILii, OCBITHI IHTepHET-MaWTaHYMKH, KypcH) Ta Ha UYBEPTh
30LTBIIMITACE 3AITUTH O On-line 3aMOBJIEHHSIM Ta JOCTAaBKHU TKi.

Pexnamunit Tpexep RedTrack.io mpoBiB aHami3 3MiH Ha PHHKY OHJIAIH-pEKIaMH B TIEpioj MaHAeMii, if BU3HAB 0
OHNaiftH-Tpadik 3 MOCUICHHAM BUMOT JI0 i301411i1 cTpiMKko pocte. Hanpuknaz, B Itanii micist mogaTtky kKapaHTHHY, BiH BHpIC
Ha 70%, y ®panmii — Ha 30%, B CILIA Ha 20-30%. 3a maHIMHU IBOTO X JOKEpena BinOyBcs IMepepo3noain iHhpopMarifHoro
Tpadiky Mix pisHEMEH chepamu. Crilffke 3pOCTaHHA CIOCTepiraeTbcs B Melia, Ha IaTdopMax 3 BHUPOOHMIITBA Ta
JTUCTPHUOYITiT KOHTEHTY (PO3Bary, HABYaHHS), JOCTABIII MPOAYKTIB Xap4UyBaHHS i cepBiciB U1 KOMYHiKaIlil.

Ha BiTUM3HSAHOMY PUHKY HaWOUMbIINEN crmaj Tpadiky W OH-TaWH MpoAa)iiB 0COONHMBO TMOMITHHH B HACTYIHHX
HilIaX: aBTOMOOITI Ta CyIpOBOMXKYIOUi TOBapu; OpeHIM W TOBAapH IpeMiyM Kiacy; KBIiTH, MOJapyHKH; HOTOPOXi (TypH,
IYTiBKH, OpEH/Ia )KUTJIa, KBUTKU Ha BC1 BUIM TPAHCIIOPTY).

Hapa3zi ocHOBHUM mxepenioMm Tpadiky Ui HATUBHOT PEKJIaMH CTAIX COMianbHi Mepexi. Tak KimbKiCTh peKIaMHHX
MOCTIB BUPOCIO Oubin HiK Ha 50% 10 cepenuboro 06’eMy. TeMH HATHBHOI peKJIaMH 3 HaHOUIBIIOI KOHBEPCIEI0 MOXKHA
PO3MIIMTH HA TPU KaTeropii:

- MHKITyBaHHS PO 3JJ0POB’S Ta CIIOCOOM YHUKHYTH 3apa)KeHHs BipycoM (iHTerparis IpoayKTiB XapuyBaHHS,
OHIalfH-puTeiIepiB, 3ac00iB MO JOTIIAAY 3a COO00, MEANYHUX TOBAPIB TOILO);

- eKCTpeHa JOoToMoTa (MeIUYHI TOBapH);

- pobota BroMa (BKIIOYAE B ceOe BENUKHI CIIEKTP MAacOBOTO CHIOXKMBAHHS Ta TOBAPIB JUIS JIOMY).

Takox TPOrHO30BaHO 3pIC TOKA3HUK 4Yacy, MPOBEACHOTO KOPHCTYBauyaMH B COILaJbHUX MEpexax, HallpuKiIal
Facebook moBinomuB mpo mojBiiiHe 3pocTaHHs TpadiKy BOTHOYAC IMOKA3HUKHU 3aJy4eHHS I 3araibHi OOCSTH peKiIaMu
BIAJIH.

CnoxuBaui OinbIlle Yacy MPOBOMATH B MOOUTBHHX HOJATKaxX, a IDIATATh IPU I[bOMY MCHIIE. 3HAYHE 3POCTaHHS
Tpadiky BimoOpa3wiMch Ha 3aCTOCYHKAaX B KaTeropisx Oi3Hec, OCBiTa, irpu, CIOPT Ta 3I0pPOB’Sl Ta IMIaTHOpMHU it
CHIJIKYBaHHs (COIiaIbHI MEPEeXi, MPOTPaMu I 3HAHOMCTB Ta KOMYHIKaIlii).

3a manumu cratuctuky Google, BHOKpEMIICHO IeKibka cdep, sSKi IIOMITHO 3a3HaX 3MiH B CBOI akkayHTax Google
Ads:



Chepu 3i amiluanoln

b S 50 npogykTMeHicTio PPCe enoxy

NpoOYKTHRHICTIO B Nepiof naHaeMi. B enoxy naHpemii COVID-19.

Cdepu, AKi nocTpaxwpanm Hainbinswe

nanpemii
BeneHHA BisHecy:
*KNIKH 32 NAATHUMH MOWYKOBHMM ngyxow;n;Tonapu _Ts meﬁmﬁgnﬁ PT‘_“f_p"H_M Ta '?_O?JODGO_}“"' )
— 06JHBHMH 36if|bLIJIIJ"II-ICbH'EI 35%, o JI:!LIJIVIS:IHHHE[UMV., Bl1OMU IJ'II,. E.,IUdeI.I,hd .t'., .dpll,
L . Puteiin; PcboTa ii oceita; Dpuonuni Pozeary; CnopTi ¢iTHec;
e_pcediuicHT KOHBEpCiT NowyKry 3pic nocayru. 1any3b GYAIBHMILTRA.

Ginb HixK Ha 40%.

3popor’ATAa MeOMUMHA®

*3PCOCIH NOKa3n B NOLWIYKORIN peknami Ha 29%;

*-30inblIEHO KOHBEPCT B NOWYKOBIN peknami Ginbu
Ha 23%.

Hekomepuifini Ta 6naropifini opradisauji:

*3PCCIH NOKa3n B NOLWIYKORIN pexknami Ginbl HixkHa 10%;
o_2finbWeHo KoOHBePCii B NoWyYKORI peknami Ginbw Hin H3 20%;
*-300CTaHHA KoedilieHTy KoHBepdii nowyKoroi peknavu Bin 15-20%.

PiHaHcn; Kpaca Ta ocoGicTa ririeHa; Bineo 3a 3anuTom;
Mo3popoBneHHA TanoaapyHEN.

Puc. 2. 3minu BeleHHs1 aKKAYHTIB i yac na"jemii 3a cpepamu aissibHOCTI

Omxe 3pOOMBIIM aHAJi3 CHTyallii, IO CKJajacs MOJXKHa 3pOOHMTH BHCHOBKH, IIO KOXXCH CETMEHT Oi3Hec
cepeoBUINa A OUMBII yCHINTHOTO (YHKIIOHYBAHHS Ma€ MParHyTH HepedTH B on-line mpocTip 30iMBIMTH SKICHHUN Ta
KiJIbKiCHUH TOKa3HUK KOHEKTY 3 KIII€HTaMH B COIiaTbHIX MEpekax TOIIO.

BucHoBKH 3 npoBeneHoro nociaimxkenns. B nepion manaemii COVID-19 IHTepHET-MapKeTHHT 3a3HaB CYTTEBUX
TpaHchopMarif. 3MEHIIMINCh peKIaMHI ONOMKETH BETHKHX BHPOOHMKIB, BHACHIZOK YOTO AaKIEHT MEPCHECEHO Ha
HU3BKOBUTPATHI MPsAMi KaHATH KOMYHIKAIH 3 KIieHTaMH (COIialbHi Mepexi, mpsMa e-mail po3cuika Toio). OmHoYacHO
IoYanach MOJEpHi3amisl I ONTHUMI3allis IHTepHET-CalTiB, MOKPAIIeHHS SIKOCTI KOHTCHTY H ajamTaris ix ¢gopmary poboTtn
JUIS 3py9HOTO KOPUCTYBAHHS CIOXKMBadYaMHU B PeXHMi on-line.

Jns mignpueMcTB Majoro Oi3Hecy, OCOOJNMBO sIKi 3a3HalM BTpaT 3a 4Yac MaHICMii, MOKHAa 3pOOHTH HACTYIHI
peKOMeH/aIii 10 BEACHHIO MapKETHHIOBOi aKTHBHOCTI 1 BIPOBA/DKCHHS IHCTPYMCHTIB [HTEpHET MapKETHHTY B CBOIO
nmisutbHICT: 1. 3apeecTpyBatu BiacHUE Oi3Hec Ha Oe3kormroBHOMY cepBici Google Miii 6isnec; 2. OTpumMati
minTBepuKeHHs peectpanii Ha Google mami; 3. HamamryBaT MonIykoBy pexiiaMmy Ta ZOCIIKYBaTH METPUKY KOHBepCil; 4.
Jomyuntics 10 COWianbHHX Mepex Ul BeAeHHA OizHecy; 5. Bxmactucs y mapkermnrosi gemo3utd (SEO, xoHTeHT-
MapKeTHHT); 6. 3MIHCHUTH OMITUMI3AIliI0 Ta HAJATYBAaTH aBTOMATH3aIlil0 BeJACHHS Oi3HecCy.
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